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The Weird Little Experiment That Changed Reality



 Welcome to Day 1 

What the Observer Effect Has to Do With You 
I’m going to keep this simple. Your brain is a search engine. It is always scanning
for confirmation. If you believe life is hard, it finds evidence. If you believe people
are flaky, it finds evidence. If you believe you never get a break, it finds evidence. 

Not because you are cursed. Because you are observing through a filter. 

Now here’s the part that changes your life if you let it. 

When you change what you consistently notice, you start changing what 
becomes normal. When something becomes normal, you stop fighting it. When 
you stop fighting it, you move differently. And when you move differently, your 
outcomes start shifting. 

The Weird Little Experiment That Changed Reality 
I used to think manifestation was something you did in your head. Like a mental
workout. Think a thought, feel a vibe, wait for the universe to deliver it like
Amazon Prime. 

Then I noticed something that messed with me in the best way. 

When I walked into a day expecting it to be heavy, it always felt heavy. When I 
walked into a conversation expecting rejection, I somehow found it. Not always 
because people were rejecting me, but because my whole nervous system was 
hunting for proof that I was right. My tone changed. My timing changed. My 
patience changed. The way I interpreted everything changed. 

And that is where this whole marathon starts. 

Because whether you call it quantum manifestation, mindset, prayer, faith, 
nervous system regulation, or just “getting your head right,” the same truth keeps 
showing up in different clothes. 

Your inner stance matters. 



So today is not about forcing positivity. It’s about becoming aware of what you
are reinforcing without realizing it, then flipping it on purpose. 

This is where I slow down for a second, because I don’t want you thinking I’m
using the word “quantum” the way people use the word “vibe.” Like it’s just a
fancy way to say “energy” and then we all nod and light a candle. 

Quantum physics is not a motivational theory. It’s a branch of physics. It’s 
laboratory-tested. It’s the kind of stuff that built modern technology. Phones, 
lasers, MRI machines, semiconductors, all of it lives downstream from quantum 
mechanics. 
And one of the most famous demonstrations that reality does not behave the way 
we think it should is called the double-slit experiment. 
Here’s the simple version. 

Imagine you have a wall with two thin openings in it. Two slits. Behind that wall is 
a screen where you can see where particles land. Now you start firing tiny 
particles toward the slits. In the old-school, everyday world, you’d expect the 
particles to go through one slit or the other and make two piles on the back 
screen. Like two little bands. 

But when scientists do this with very tiny stuff, something strange happens. 

If you do not measure which slit each particle goes through, the pattern on the 
screen looks like a wave interference pattern. Not two piles. It looks like 
alternating bands, as if the particles are behaving like waves and interfering with 
themselves. Like the particle somehow took both paths in a weird quantum way. 
Now here’s where the word “observer” gets people confused. 

Observer does not mean a human eyeball staring at it like, “I am watching you, 
electron.” It means measurement. It means interaction. It means a detector is 
placed to gather information about which path the particle took. 

Okay, But Is This Real Physics or Just a Cool Metaphor? 



Long before anybody was talking about electrons or double-slit experiments,
people were describing the same idea with older language. 

You’ve probably heard lines like, “Faith is the substance of things hoped for, the 
evidence of things not seen,” and “According to your faith be it unto you.” 

When you add a measurement device to find out which slit it went through, the
interference pattern disappears. The wave-like pattern collapses into the “normal”
particle pattern. Two piles. As if the act of measuring changed what was
happening. 

That is not a philosophy quote. That is a repeatable, documented result. 

So when people talk about the observer effect, they’re pointing at this bizarre 
reality: at the quantum level, the results you get depend on whether you’re 
measuring and what information you’re extracting. The system behaves one way 
when it’s not being measured for path information, and another way when it is. 
Now, I’m not telling you that your brain is making electrons dance because you 
thought a positive thought. 
I’m saying the universe is not as rigid as our everyday assumptions make it 
seem. At the foundational level, it’s responsive to interaction and information. 
And that gives us a powerful metaphor that happens to rhyme with how human 
life works too: what you measure, notice, and track changes what you experience 
and reinforce. 

If you’ve ever noticed that the moment you start paying attention to something in 
your life, it starts showing up more, you already understand the human version of 
this. The physics version is just the extreme, lab-proven version of “observation 
changes outcomes.” 
And the coolest part is: you don’t need to be a scientist to apply the practical 
lesson. 
You just need to realize you’re always “measuring” something with your attention. 

Faith Has Been Saying This For a Very Long Time 



People get tripped up by the word “faith” because it’s been used wrong a million
times. So let’s make it useful. 

For our purposes this week, faith is not blind pretending. It’s not forcing a smile 
when you feel heavy. It’s not ignoring reality. 
It’s the measurement you carry inside. 

It’s the story you default to about how life treats you. It’s the emotional tone you 
return to after you get knocked off balance. It’s the quiet expectation you carry 
about what usually happens next. 

Two people can go through the same setback and walk out with two totally 
different measurements. One leaves thinking, “Nothing works, this always 
happens to me,” and that becomes the lens they use next time. Their mind starts 
hunting for confirmation. Their nervous system starts bracing for impact. 

Even if you are not religious, those lines still land because they point to
something human. They describe faith like a kind of invisible substance, almost
like an unseen material that shapes what eventually becomes visible. The
second one draws a straight line between what you deeply accept inside and
what shows up outside. 

If I put it in everyday language, it sounds like this. 

What you honestly expect and accept on the inside tends to become the 
evidence you collect on the outside. 
That is not far from the observer effect. Physics says observation influences 
outcomes. Scripture says belief influences outcomes. Same mountain. Different 
side. 

I’m not trying to build a new belief system here. I’m connecting dots. What the lab 
shows, what old wisdom hinted at for centuries, and what most people already 
know in their gut. 

Your inner stance changes how life moves around you. 

Let’s Make This Practical Without Making It Weird 



The other person might still be annoyed, still be disappointed, still be human, but
they leave thinking, “This is not what I wanted, but something better can come
through this.” They hold a different measurement. They notice different openings.
They respond differently. Long-term, they end up living in a different reality. 

Same event. Different inner stance. Different results. 

Today we practice choosing the measurement. 

Here’s the weird little experiment.

Pick one outcome you want to move this week. Just one. Keep it clean. Not 
twelve goals. One shift you care about. 
Now decide what counts as evidence that the shift is already in motion. Not the 
final result. Just evidence that support exists, momentum exists, ideas exist, 
opportunities exist, and you are not stuck. 

Then you spend the day collecting that evidence like it’s your job. 

You are not forcing anything. You are not begging the universe. You are simply 
choosing a new observation on purpose. 
And to make this measurable, you’re going to run a few micro experiments today. 
Small stuff. Low stakes. The point is not the prize. The point is training your 
nervous system to stop acting like reality is random. 

Maybe you get a random compliment. Maybe you find a discount. Maybe 
someone reaches out. Maybe you hear the same message twice in two different 
places. Maybe you stumble into something useful without trying. 

When it happens, you do not dismiss it. You do not say, “That’s nothing.” 

You say, “That’s evidence.” 

Because your next level is built out of evidence you allow to count. 

Your Day 1 Mission

Become a Collector of Proof 



Your Identity Line for Day 1 
I am the kind of person who expects support and notices proof.

Not proof that everything is perfect. Proof that life responds. 

And Now, the Sales Version 
Sales is one of the fastest mirrors on earth. It does not let you hide. It shows you
what you believe in real time. 

If you walk into a sales conversation expecting rejection, you don’t just “think” 
that. You broadcast it. You soften your voice. You add extra words that sound like 
you are asking permission. You rush. You over-explain. You start trying to earn 
the yes. 
Then the prospect feels it and pulls back. 

That’s not because prospects are bad people. It’s because uncertainty is 
contagious. 
So today, before any sales conversation, message, follow-up, or price mention, 
take ten seconds and choose what you are observing. 
Observe opportunity. Observe fit. Observe calm. Observe leadership. Observe 
service. 
Then run one micro sales experiment today. Keep it small and measurable. Send 
the follow-up you have been avoiding. Ask one clean question you usually skip. 

The One Question That Changes Everything 
Catch yourself today and ask this.

What am I training right now?

Because you are always training something. You are either training lack or you 
are training support. You are either training fear or you are training trust. You are 
either training the old story or you are training the new one. 

The moment you start seeing that, your power comes back. 



Say the price cleanly and stop talking. Pause instead of filling silence with
nervous words. 

And if something positive happens, even if it is small, let it count. 

That’s evidence. 

Tomorrow we start the Evidence Log and we stack proof on purpose. Not with
hype. Not with wishful thinking. With results you can point to. 

Tomorrow 
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